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Instructions to the candidate: 

1) All questions are compulsory. 

2) Figures to the right indicate full marks. 

3) Draw a well labelled diagram wherever necessary.        

Q1) Define ANY FIVE of the following:              [5 X 2 = 10] 

a) Salesmanship विक्रयकला 

b) Promotion प्रचार 

c) Prospecting पूिेक्षण 

d) Demonstration प्रात्यवक्षक 

e) Sales Promotion विक्रीप्रचार 

f) Advertising       जाविरात 

g) Publicity प्रविद्धी 

 

Q2) Answer the following in 200 words (Attempt Any 3)                            [3 X 10 = 30]                                                                            

a) State various types of Channel of distribution वितरणाचे विविध प्रकार िाांगा 

b) Explain the qualities required in salesman विक्रयकताामधे्य आिश्यक अिलेले गुण स्पष्ट करा 

c) Explain methods of sales promotion विक्री प्रोत्सािन पद्धती स्पष्ट करा 

d) Describe the methods of Approaching prospects प्रॉसे्पक््टिकडे जाण्याच्या पद्धती ांचे िणान करा 

e) Discuss closing of sales stage of the process of selling विक्री प्रवक्रयेच्या विक्रीच्या िमाप्ती टप्प्या ची चचाा 

करा 

 

Q3) Write short note (Attempt Any 4)                                                                              [4X 5 = 20]                                                                                      

a) Types of Agents दलालाांचे प्रकार 

b) Presentation & Demonstration िादरीकरण आवण प्रात्यवक्षक 

c) Elements of Promotion Mix प्रचाराची घटक  

d) Features of Modern Salesmanship आधुवनक विक्रयकलेची िैविष्ट्ये 

e) AIDCA process of selling AIDCA विक्री प्रवक्रया 
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